
Are You Planning on Attending the Louisville Show?

Would You Like to Learn How to Advertise, Market, and Sell 
Homes Successfully and Legally in 2014?

Then come a day early – January 21st

Far too many people are now afraid to 
sell and close home sales effectively 
because they are afraid of  what they 
don’t know about the new laws and 
rules. Far too many don’t know how to 
handle the payment questions when the 
customer asks, “How much a month”? 
Sales are being lost.

We can Help You Change All of  That – In a Single Day
Nationally Recognized 

Instructors

Ken Rishel
Donna Rishel, CCO
Dennis Ohnstad
Bill Carr, RainMaker
John Ace Underwood
Ed Hicks
Chad Carr, RainMaker

All of  this is done with a combination of  educational techniques 
proven to be both effective and practical. We start by teaching 
the background and meanings of  the laws and regulations, then 
follow up with specific strategies and solutions that allow them 
to sell using credit without violating any laws. There are question 
and answer sessions at the end of  each segment, and, when 
appropriate, live-time role playing by each participant under the 
guidance of  our experienced personnel.

In life

This program is designed to teach 
sales personnel and community 

managers what they need to know 
and what to say to close home sales 
in this post SAFE Act world. Sales 

people will learn how to navigate the 
tricky waters of the SAFE Act 

exclusions and the related activities 
of advertising, marketing, steering, 

and in dealing effectively with 
outside and captive lenders.

In a single day, you will learn exactly 
how to close prospective buyers 

legally and effectively, while learning 
valuable insights into the thinking of 
the underwriters who approve and 

turn down their customers for loans.

Rishel
Consulting 

Group
$95.00 to attend - Call 217-899-9268 to register

We accept Visa - MasterCard - American Express



In life


